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13  94% of exporters experienced rejection of their export financing request from a Nigerian bank 

81% of rejected export finance requests were for pre-export financing  

23% of exporters experienced rejection of export finance request from more than 3 banks  

42% of rejected export finance requests were done without explanations communicated to exporters 

 21% of export finance requests were rejected because of inadequate or lack of collateral security 
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FIG. 17 MT 700 SWIFT Message Data: 

(Rethinking Trade & Finance, 2017) 
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While the entire study focused on the issues 

that are hindering export trade finance, this 

s e c t i o n  w i l l  p r e s e n t  s t r a t e g i e s  a n d 

recommendations which may be novel or 

poised to strengthen existing efforts of various 

stakeholders in the Nigerian export ecosystem 

towards providing appropriate export finance 

and support services required by exporters to 

increase non-oil export volumes. The banks 

organized private sectors, exporters, shipping 

lines, logistics providers, Government MDAs 

saddled with formulation and implementation 

of policies, buyers, etc. had been recognized 

and identified as critical path towards 

achieving Nigerian non-oil export volumes 

through delivery of a compendium of 

a p p ro p r i a te  t ra d e  fi n a n ce  s o l u t i o n s , 

programmes and projects as we have below. 

 

RECOMMENDATION FOR BANKS 

The banking industry is very critical to the 

growth export business volume in any 
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