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EUREKA! I FOUND INTERNATIONAL BUYERS

The second step in getting buyers abroad is the protocol. The chapter on protocols is the code of behavior 
or rules of conduct which businesses that want to get buyers must follow. This is very important when 
exploring the multiple online options that are available to source buyers. To secure a lasting export 
business relationship, you must abide by the protocols outlined in this chapter. Many business managers 
have wondered why they send a mail to a prospective buyer abroad and never get a response to their 
messages. The major reason for this lack of response to their messages is because they are violating a very 
important protocol in sourcing for buyers online. This book offers a detailed overview of the code of 
conduct in sourcing for buyers in the chapter on protocol.



CHAPTER ONE - PREABLE
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